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Foreword
In the ever-evolving real estate industry, few scenarios are as nuanced 

as a land sale. Unlike residential properties where emotion and aesthetics 

can often override practical concerns, land transactions are bound by a 

mesh of technical, legal, and environmental factors that can deter even the 

most determined of sellers and buyers. This book seeks to unravel these 

complexities by focusing on landowners’ typical challenges when trying to 

sell and offering pragmatic solutions to overcome these hurdles.
 

Land selling encompasses a variety of common obstacles such as 

encroachments, probate, title disputes, environmental constraints, and 

access issues - each capable of stalling what might otherwise be a 

straightforward sale. Whether it’s neighbors infringing on your property 

lines, a slow grind of inheritance legalities, disputes over land ownership, 

or the physical limitations imposed by nature — each problem presents a 

unique set of challenges to navigate.
 

The intention of this guide is not to stop at merely identifying these 

issues, but delve deeper offering a treasure trove of practical advice to 

address these challenges and resolve them quickly. By understanding 

the essence of the problem, you will be equipped to engage in 

negotiations and seek legal counsel to embrace alternative dispute 

resolution methods. The solutions outlined herein are designed to clear 

the path for a successful land sale.
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Moreover, the book transitions from problem-solving to proactive 

selling strategies. It explores various avenues for selling land, whether 

through self-marketing efforts (For Sale by Owner), employing real 

estate professionals, or engaging with land investors. Each method 

is dissected to provide clear, actionable insights. Working with a 

land investor can appeal to those leaning towards rapid, hassle-free 

transactions. Such investors are proficient in handling the complexities 

associated with land sales, often making swift and fair offers that can 

circumvent traditional selling hassles.
 
This foreword invites you into the often-misunderstood art of land 
sales. This book will equip you with the knowledge and strategies 
to navigate market’s challenges, and transform obstacles into 
opportunities for successful land transactions.
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Typical Problems That 
Prevent Land from Selling: 
Encroachment
Encroachment issues arise when neighboring properties extend into 

your land, often unknowingly. It might include fences, buildings, or 

landscaping that cross property boundaries. Such encroachments can 

deter potential buyers wary of future disputes or the cost and hassle of 

re-establishing legal boundaries. 

To address this, a survey can be conducted to determine the exact 

borders of the property, and legal steps may be necessary to assert 

property lines and resolve any disputes.
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Probate
When land is inherited, the probate process can significantly delay its 
sale. Probate is the legal process of transferring property from a deceased 
person to their heirs or beneficiaries, and it can become complex if the will 
is contested or if there are multiple heirs. 

This legal limbo can dissuade buyers who may not want to wait for the 
probate process to conclude. Clear communication with potential buyers 
about timelines and legal steps can mitigate these issues, and engaging 
with a probate attorney can streamline the process.

Title Issues
Title disputes often involve questions of rightful ownership and can include 
undisclosed heirs, claims from previous owners, or errors in earlier sales. 
Such issues cast a shadow of uncertainty over property rights, making 
buyers hesitant to proceed. 

To resolve these issues, landowners can obtain title insurance, which 
protects against future claims, and work with a legal professional to clear 
the title, ensuring all claims are addressed before the sale.
 

Environmental Constraints
Properties in challenging environments such as flood zones, wetlands, 
or extreme climates like deserts face restricted buyer interest due to the 
additional maintenance, insurance costs, or regulatory limitations these 
areas impose. 

Proactive sellers can address these concerns by obtaining and providing 
detailed environmental assessments, showcasing any mitigation measures, 
and highlighting the unique benefits of the land to attract niche buyers.
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Landlocked Property
A landlocked property lacking proper access to public roads can 

significantly decrease marketability. This limitation affects practical 

access, utility installation, and emergency services. 

Obtaining an easement from neighboring properties can provide access 

and enhance the property’s appeal. Negotiating access rights before 

listing the property for sale is crucial for avoiding complications during 

the sale process.
 

Access Rights
Easements, such as the right of way for neighbors or utility companies, 
can affect a property’s appeal by restricting the owner’s control over 
the land. Potential buyers might view these as a limitation on the use of 
the property. 

Clearly defining the terms of these easements and exploring 
possibilities for modification or extinguishment can help maintain the 

property’s value and attractiveness to buyers.
 

Back Taxes
Owing back taxes on a property can complicate a sale, as these debts 
must be cleared before transferring ownership. This financial burden can 
discourage buyers unless addressed promptly. 

Sellers should consider paying off these taxes or negotiating with tax 
authorities for a settlement. Transparency about outstanding obligations 
with potential buyers is essential for a smooth transaction process.
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Practical 
Ways to 
Solve Land 
Issues:
Understand the Problem
Before tackling any land-related issue, it’s crucial to understand the nature 
of each problem in depth. This includes gathering all relevant information, 
such as property boundaries, legal descriptions, and previous disputes or 
claims for a better picture of what issues are at play.
 
Researching local property laws and regulations is also essential as this 
can provide insight into potential solutions and preventative measures. 
Educating yourself, or consulting with land use experts can provide 
a strong foundation for effectively making informed decisions about 
resolving complex issues.
 

Talk It Out
Many land issues can be resolved through open communication with 
all of the involved parties. Whether it’s a dispute with a neighbor over 
boundary lines, or negotiations with a tenant over easement rights - a direct 
conversation can often lead to amicable solutions without legal intervention.
 
It’s important to approach these discussions calmly and professionally, 
focusing on finding a mutually beneficial outcome. Mediation can also 
be valuable in these scenarios providing a structured dispute resolution 
environment.
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Get Legal Help
For more complex land issues, such as unclear titles, inheritance 
complications, or significant encroachments, it is advisable to consult with 
a legal professional specializing in real estate or land law.
 
A knowledgeable attorney can offer advice on legal rights and obligations, 
help navigate the complexities of property law, and represent your 
interests in negotiations or legal proceedings. It is imperative when the 
stakes are high and the legal landscape is constantly changing.
 

Consider Cutting Your Losses
Sometimes, the cost of resolving a land issue may exceed the potential 
benefit. In such cases, cutting your losses may be more practical. It 
could mean selling the property at a reduced price to move past ongoing 
problems, or settling a dispute even if it means not achieving all of your 
desired outcomes.
 
Assessing the financial and emotional cost of prolonged issues can help 
you make a decision that aligns with your overall goals and well-being.
 

Try to Settle It Without Court
Mediation or arbitration can be effective alternatives to litigation for 
resolving land disputes. These methods typically involve a neutral third 
party who helps determine the conflicting parties without the formalities 
and public exposure of a court trial.
 
Opting for these routes can save time, reduce cost, and preserve 
relationships that more adversarial legal proceedings might strain. They 
also offer more control over the outcome, allowing parties to reach 
creative solutions that are mutually acceptable.
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Get Title Insurance
Title insurance protects against future claims or legal issues related to 
property ownership. It can cover potential risks, such as undiscovered 
liens, errors in the public records, or claims of adverse possession.
 
Acquiring title insurance when purchasing land can offer peace of mind by 
securing your investment against unknown or unforeseen title problems 
that might surface later.
 

Going to Court
If negotiations and alternative dispute resolutions fail, going to court may be 
the only option left. This step should be considered a last resort due to the 
often high costs and unpredictable outcomes associated with litigation.
 
Before proceeding, it’s important to evaluate the strength of your case 
with legal counsel and consider the potential impact of a court decision. 
Litigation can be lengthy and demanding, so preparedness and resilience 
are key characteristics required to protect yourself from adverse rulings.
 

Work With a Land Investor
If resolving land issues seems too daunting, working with a land investor 
might be a viable option. Investors specializing in land are usually familiar 
with common property problems with the resources and expertise to 
address them.
 
Selling to an investor can simplify the selling process, as they often 
buy land “as-is” and may deal with issues such as back taxes or liens 
themselves. It can be a fast, efficient way to offload problematic 
properties without the usual hassles of the traditional real estate market.
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How to Sell 
Your Land:
Sell Land by Yourself 
(FSBO):
You Need to Allocate Money for Advertising and Improving Your Land
Setting aside a budget for marketing and improvements is crucial when 
selling land yourself. Effective advertising could include online listings, 
local newspapers, and real estate magazines - all of which require 
financial investment.
 
Additionally, improving the land can make it more attractive to 
potential buyers. This might involve clearing debris, marking property 
boundaries, or adding minor enhancements like better road access or 
landscaping. Plan your budget to cover these aspects to attract buyers 
and compete effectively.
 

Being Meticulous When Selling Land Is Key, as Errors Can Be Expensive

Attention to detail is paramount when selling land to avoid costly 
mistakes. It ensures all information presented to potential buyers is 
accurate, including land size, zoning restrictions, and access rights.
 
Misrepresentations or errors can lead to legal complications or lost sales. 
It’s essential to review all documents and marketing materials carefully 
and consult a real estate expert or lawyer to verify that all details are 
correctly stated and compliant with local laws.
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Expect to Manage Tasks Such as Taking Photos, Aerial Shots, And 
Setting up Signs

Handling the sale of your land requires active involvement in various tasks. 
High-quality photographs and aerial shots are important for effectively 
showcasing your land’s features in advertisements. Professional photography 
or drone imagery can significantly enhance your listing’s appeal.
 
Additionally, placing signs on the property can help attract local buyers 
and assist in directing them to the site for viewings. These tasks require 
time and financial resources, but are vital for a successful sale.
 

Work With a Title Company to Guarantee a Smooth and Safe Transaction

Collaborating with a title company is essential for facilitating a secure 
transaction. They perform critical functions such as conducting a title 
search to ensure no existing liens or disputes, handling the necessary 
paperwork, and ensuring that all legal requirements are met for the 
property transfer.
 
This helps mitigate risk and streamline the sales process, providing peace 
of mind for both the sellers and the buyers.
 

Ready Yourself to Respond to Many Questions From Interested Buyers

Be prepared to answer numerous inquiries from potential buyers. These 
questions might pertain to the land’s history, zoning regulations, potential 
for development, access to utilities, and more.
 
Being knowledgeable and ready to provide detailed and accurate 
information can increase buyer confidence and facilitate a quicker sale. 
Keeping communication lines open and responsive is vital to maintaining 
buyer interest.
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Keep In Mind That Selling Your Land Isn’t Guaranteed

Selling land can be unpredictable, and there’s no assurance of a 

sale within a specific timeframe. Market conditions, the location’s 

attractiveness, pricing, and how effectively you can reach potential 

buyers all play a role.
 
Patience is important, as is flexibility in strategy, such as adjusting 
pricing or improving marketing tactics if initial efforts don’t yield the 
desired results. Being prepared for a lengthy process will help manage 
expectations and reduce frustration.
 

Sell Land Through a Realtor:
Remember, a 10% Commission Will 
Lower Your Earnings from Land Sales

When selling land through a realtor, 
it’s important to consider the financial 
impact of commission fees. Realtors 
typically charge around 10% for land 
transactions, which is higher than the 
commission for residential properties. 
This fee compensates for the additional 
challenges and smaller buyer pool 
associated with land sales.
 
Before listing your property, calculate the net proceeds to understand 
how the commission will affect your financial return, and consider this 
when setting your asking price.
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It Might Be Tough to Find a Realtor Who Specializes in Land Sales

Specialized knowledge is required to effectively market and sell land, 
which not all realtors possess. Finding a realtor with experience in land 
sales is crucial as they understand the nuances of such transactions, 
including marketing strategies, pricing for various types of land, and 
specific buyer demographics.
 
Conduct thorough research or seek referrals to find a realtor with a 
proven track record in land sales to ensure you get the best possible 
representation.
 

You’ll Have to Pay Any Expenses Related to Your Land Until It Sells

Holding costs are an important consideration when selling land through a 
realtor. As the owner, you will remain responsible for all related expenses 
until the sale is finalized. This includes property taxes, maintenance 
costs like mowing or clearing, and applicable mortgage payments.
 
To avoid any financial strain, budget for these costs over the anticipated 
period it may take to sell the land, which can sometimes be lengthy.
 

Realtors Might Not Help with Problems Such as Back Taxes or Legal Issues

Realtors facilitate the selling process by marketing the property and 
negotiating with buyers, but they typically do not handle legal or tax-
related issues. For example, suppose your land has complications such 
as back taxes, liens, or title disputes.
 
In that case, it may be necessary to consult a lawyer or a tax advisor to 
resolve these issues before or alongside the selling process. Addressing 
these problems early can prevent delays and make your land more 
attractive to potential buyers.
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Some Realtors Prefer Selling Houses and Might Be Less Motivated to 
Sell Land

Land sales often require more effort and yield less frequent commissions 
than residential sales, which might lead some realtors to prioritize 
house listings. When selecting a realtor, discuss their experience and 
enthusiasm for selling land.
 
It’s essential to gauge their commitment and ensure they actively 
pursue potential buyers rather than passively listing your property.
 

Keep in Mind That Selling Your Land Could Take Months or Even Years

The land market typically moves slower than the residential real estate 
market. Location, land type, market conditions, and property size can 
influence how quickly it sells. Prepare for the possibility that selling your 
land can be a lengthy process.
 
Patience and a realistic understanding of market dynamics are essential. 
Your realtor should provide a market analysis and a proposed timeline, 
helping set appropriate expectations for the sale duration.

 

Sell Land to a Land Investor:
Expect a Fair and Fast Cash Offer for Your 
Land - No Time Wasted!

One of the primary benefits of selling your land 
to an investor is the speed of the transaction. 
Investors typically offer cash deals, 
eliminating the usual wait times associated 
with buyer financing. This can be particularly 
advantageous if you need to sell quickly.
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The offer you receive should be fair, based on the current market value 

of the land, minus any costs the investor might incur to make the land 

marketable. While the offer might be below market rate, the speed and 

certainty of the deal often compensate for the price difference.
 

You Won’t Have to Worry About Closing Costs, Commissions, or Other 
Expenses - Zero Fees!

Land investors often cover all associated transaction costs, including 

closing costs, typically a percentage of the sale price in traditional deals. 

Selling to an investor can significantly reduce the total property costs by 

eliminating realtor commissions and other ancillary fees.

This straightforward approach clarifies the amount you will receive from 

the sale without any deductions for expenses or commissions.
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Investors May Pay Your Unpaid Taxes and Liens to Solve Your Land 
Issues

Land investors are usually prepared to deal with complications such as 
unpaid taxes, liens, or other encumbrances on the property. By taking 
on these issues, investors remove a significant burden from the seller, 
facilitating a smoother and quicker sale process. Dealing with complex 
problems that might require extensive time and resources can be a 
huge relief.
 

Title Companies Will Speed Up the Process, Making Sure It’s Safe

Investors work closely with title companies to expedite the due diligence 
and closing process while ensuring the transaction is secure. The title 
company will handle the necessary paperwork, conduct a thorough title 
search to confirm no outstanding issues with the property’s title, and 

facilitate funds transfer.
 
This professional involvement is crucial for protecting both parties and 
ensuring the transaction complies with legal standards.
 

The Investor Will Handle the Parts of the Sale, Making It Hassle-Free 
for You

Selling land to an investor is typically a hassle-free process for the 
seller. Investors take on the responsibility of managing most aspects of 
the transaction, from initial inspection and evaluation of the property to 
handling the legal paperwork and closing the deal.
 

As a seller, your involvement is minimal, allowing you to focus on other 

priorities without the stress of navigating a complex sales process. This ease 

of transaction is one of the key attractions of selling land to an investor.
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How to Work with a Land Investor:
Directly Discuss Your Land’s Details and Your Expectations with the Investor

When working with a land investor, clear and direct communication is critical. 
Start by providing detailed information about your property, including its 
size, location, zoning, and any unique features or existing issues, such as 
easements or encroachments.
 
Additionally, discuss your expectations upfront, including your desired 
timeline and price. This transparency helps ensure that both parties are on 
the same page and can prevent misunderstandings later in the process. It 
also allows the investor to accurately assess the property and propose a 
deal that aligns with your needs.
 

Expect a Simplified Paperwork Process, as Investors Often Streamline 
Documentation

One of the benefits of working with a land investor is the streamlined 
paperwork process. Investors, often having handled numerous transactions, 
have systems to simplify documentation, reducing the burden on you.
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Expect fewer documents to review and sign, which not only expedites the 
transaction, but also reduces the complexity of the sale. This efficiency 
is particularly beneficial if you’re looking to close quickly without the 
administrative hassle often associated with traditional real estate sales.

Forget About Staging or Improving Your Land Because Investors Buy 
Properties ‘As-Is’

Unlike traditional buyers who may require the land to be staged or 
improved before purchase, investors typically buy land in its current 
condition. This means you do not need to invest time or money in 
landscaping, clearing, or any other enhancements commonly required to 
attract buyers in a conventional sale.
 
Selling your land as-is can be a significant major advantage. It will save 
you upfront costs without the effort of preparing the land for sale, which 
makes the process much simpler and more cost-effective.
 

Prepare for a Quick Closing Process, Often Within Days, Without the 
Usual Sales Delays

Land investors usually aim for a quick closing process, often able to 
finalize transactions within days compared to weeks or months in 
traditional sales. This speed is facilitated by their access to funds (usually 
paying in cash) and familiarity with the closing process, eliminating 
common delays such as mortgage approvals or prolonged negotiations.
 
As a seller, preparing for such a swift process involves having your 
documentation ready and ensuring any legal requirements are met 
beforehand to enable a smooth transfer of ownership. This rapid closure 
can be highly advantageous if you need immediate liquidity, or wish to 
divest from the property quickly.
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Meet the Owner From 
Meadowridge Land
At the heart of our family-run business is 
Marty and Shannon Teresi. Together with our 5 
daughters, we embrace the richness of life on 
our family farm, surrounded by over 50 animals 
on 5 acres! Our journey into self-sufficiency, from 
growing our own food to exploring renewable 
resources, and homeschooling our children, deeply influences our 
approach to land and real estate.

This commitment to family and dedication to sustainable ways of 
living permeates into everything we do. With a hands-on approach, we 
personally manage every sale. Our goal is to streamline the land selling 
process so our clients don’t have to stress about the process while we 
respect the land and its intended purpose. 

Our journey with Meadowridge Land started in 2014 buying and selling 
homes. We have evolved over the years and today, we specialize in 
assisting landowners sell their unwanted vacant land effortlessly and 
without any fees like closing costs and realtor commissions. What sets us 
apart is our flexibility with closing dates, and providing tailored solutions to 
every seller’s unique circumstances. 

We recognize that life can be unpredictable, and complications may arise 
- that’s why we’re committed to being there for our clients every step of 
the way. Our goal is to create solutions that benefit everyone, ensuring a 
winning outcome for all parties involved.
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How Meadowridge Land Can Help You
Our Values:
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How We Work With Sellers
• We offer a variety of solutions for all of the problems you might 

experience.

• We provide a hassle-free option to sell your land without realtor 
fees and closing costs.

• You can expect a fast, easy, and efficient sales process without 
stress. 

• We are handling all the paperwork and the title process.

• You will get all the information to make an informed decision with 
confidence. 

• We remove the financial, administrative, and technical elements 
that typically slow the sale.
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How to Contact Us
We are here to assist you in the best 
way possible. Below are the various 
methods you can use to get in touch 
with us:

Phone: You can reach us by calling 
(689) 220-2177, our team will be happy 
to assist you with your land inquiries.

Email: You can send us an email at admin@meadowridgeland.com, and 
our team will reply promptly during our business hours.

Contact Form: Feel free to reach out to us through our online contact 
form available on our website meadowridgeland.com. Simply fill out the 
required fields, and our team will respond to your message as soon as 
possible. 

Mailing Address: If you need to send us physical correspondence or 
documents, please use the following mailing address:
539 W. Roosevelt Rd. #1080 Glen Ellyn, IL 60137

We look forward to working with you!

Scan the QR code above to visit the webstie

mailto:admin%40meadowridgeland.com?subject=
http://meadowridgeland.com
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